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Artfully uniting extraordinary properties 

              with extraordinary lives.



relocation packet 
                         USEFUL TIPS AND INFORMATION



Our experienced team of specially-trained 
professionals is poised to assist you, whether 
it is across town or around the globe, for one 
transferee or a group of one hundred.

Our local expertise combined with the  
global reach of Sotheby’s International Realty 
network of offices, with approximately 13,000 
sale associates in over 660 offices worldwide 
provides clients with unmatched service and 
vast resources.

 Relocation services at The Lipman Group Sotheby’s International Realty include:  

•	 Area	overview	tours	including	residential	neighborhoods	and	local	activities
•	 Home	finding	services	and	destination	management	
•	 Market	analysis	on	available	purchase	and	lease	options	
•	 Introduction	to	mortgage	and	financing	assistance
•	 School	information	
•	  Exclusive representation and professional communication at all times



welcome!
Our goal is to make this process as easy as  possible by providing you with the information you 
need to make an informed decision. Enclosed are several documents we have created to help 
you stay organized and informed during your buying process. We look forward to working 
with	you,	let	us	work	together	to	find	you	an	extraordinary	home!



why us?
There are many advantages Sotheby's International Realty® organization offers us as brokers, 
and, in turn, you as real estate buyers and sellers.

Brand Recognition
Vision, position, personality and affiliation.

Advertising and Marketing
Distinctive marketing opportunities, advertising plans, referral programs and more.

Buyer's Services
The Sotheby’s International Realty® brand’s rich history goes back to 1744, when the   
Sotheby's	Auction	House	was	established.	The	Sotheby's	Auction	House	founded	the	brand	in	
1976 to service the real estate needs of the most prestigious clientele in the world.

Sotheby's International Realty Affiliates LLC selectively grants franchises to independent 
real	estate	companies	meeting	strict	qualifications.	In	keeping	with	its	stellar	reputation,	the		 
Sotheby's International Realty® organization boasts an esteemed group of brokers who   
understand the unique mind-set of upscale clients seeking distinctive homes (or second 
and third residences). Sophisticated, savvy and extensively trained in all markets, these   
professionals have intimate knowledge of properties within their local community.   
We are proud to be in keeping with the high standards of the Sotheby's International Realty®   
organization.

Sotheby's International Realty Affiliates LLC supports us with a host of operational,  
marketing, recruiting, educational and business development resources.



our company 
The Lipman Group Sotheby's International Realty was formed under the strong leadership 
of	 Lawrence	M.	 Lipman.	 In	 2006,	 our	 firm	was	 awarded	 an	 affiliation	with	 the	 prestigious	
Sotheby’s International Realty® brand which was built on a 260-year reputation and foundation 
of excellence, and offers unparalleled access to the world’s most distinctive properties through 
its global affiliates. Our relationship with this premier brand affirms our commitment toward 
providing you a superior level of service, marketing and expertise in Nashville and around the 
world.

The Lipman Group Sotheby's International Realty believes that homes are made up of  
memories, relationships and treasured possessions.  Every priced home is a masterpiece and 
we, as agents, further believe our talents are geared towards a level of service and not just a price 
range.

The Lipman Group Sotheby's International Realty's associates, along with the brand name are 
inviting,	discreet,	savvy	and	refined.		We	are	dedicated	to	the	ongoing	collection	of	life	and	to	
helping people make their dreams come true.  Whether you are buying or selling your home, 
we pride ourselves in artfully uniting extraordinary homes with extraordinary lives. 



 first and foremost...
Download Our iPad or Mobile App So You Can 

Start	Seaching!



Get Loan Pre-Approval
Interview different lenders and determine which one has the right program for you. Take the 
appropriate steps to get a full loan pre-approval.  If help is needed, I am here to assist.

View the Best Homes in Your Price Range
We	will	determine	which	properties	fit	your	criteria	and	begin	viewing	them.

Decide on a Home and Make an Offer
Once you have decided on a property, you and I will complete the necessary 
paperwork and come up with your offer

Negotiate Terms and Reach an Agreement
I will work with the seller’s agent to come to terms that are acceptable to both you and the   
seller.

Complete Financing Paperwork
One you have an accepted contract, you will complete gathering any paperwork required by 
your lender and start working towards a successful closing.

Inspections
During the inspection period, you will have a formal home inspection to make sure your 
home has no major hidden flaws.

Lender Orders Appraisal
During the period between contract and closing, your lender will order an appraisal to  
warrant the value of your new home. (If appropriate) 

Final Walkthrough
You	and	I	will	perform	a	final	walkthrough	(usually	the	day	before	closing	or	the	day	of)	to	
make sure any requested repairs have been completed. 

Closing 
Attend your closing and sign all the necessary paperwork. Make sure to prepare a cashier’s 
check to cover the amount you are planning to put down and your closing costs.

Move In! 

your path to home ownership



OME BUYING WISH LIST 

 
                   Budget/Range:    ___________________ 
                   Area Desired:     ___________________ 
                   Bedrooms:          ___________________   
                   Bathrooms:         ___________________ 
                   Move in Date:     ___________________ 
                   Square Footage:  ___________________ 

home buying *wish list*
Budget / Range: ________________________________
Area Desired: ________________________________
Bedrooms:  ________________________________
Bathrooms:   ________________________________
Move In Date:  ________________________________
Square Footage: ________________________________





real estate commissions
In most cases the seller pays the full Real Estate Commission. Why?  The listing agent 
already has an agreement signed with the seller, known as the “Listing Agreement” 
which spells out all the terms related to commissions.  It’s common that the buyer for the 
property is represented be a separate agent (Buyer’s Agent).  In this event, the total 
commission is split between the two agents as dictated in the MLS (Multiple Listing Service) 
listing for the property.  This applies to all properties listed with any agent at any company, even 
new	construction.			Therefore,	you	receive	the	benefits	of	having	a	specialist	work	for	you	at	
no cost.  Don’t make the mistake of working directly with the Listing Broker. That agent ends 
up getting twice the commission and you don’t have anyone representing your best interests.

Sometimes the buyer does pay a small part or all of the commission.  This can be the case with 
a property listed For Sale by Owner, although it is still common for the sellers to pay a buyer 
agent commission.  Your Buyer Agency Agreement will spell out who pays the fees and the 
amount of the fees for various situations.  I will make sure to thoroughly explain this agreement.



professionals in real estate
Real Estate Consultant: As your real estate consultant, I will act as your advisor during the process of your 
home	buying	experience.	My	main	responsibility	is	to	assist	you	in	finding	a	home	and			negotiating	the	terms	
of your contract, as well as coach you through the rest of the process.  I will take care of any related paperwork 
and provide you with names of professionals you will need along the way.

Lender: A lender is responsible for helping you decide which loan is right for you and  determining the price 
range in which you will qualify.  They will work with a processor (who gathers all the pertinent financial 
documents	like	tax	returns	and	pay	check	stubs)	and	an	underwriter	(who	gives	the	final	loan	approval).	

Home Inspector: Typically within 5 to 10 days after your real estate agent negotiates the purchase 
agreement on your home, it is recommended that you employ a home inspector to perform a detailed 
inspection of the property.  The inspector will report on the structural and  mechanical condition of the house 
and will make you aware of any potential problem areas. 

Home Repairman: After the inspection you will work with your real estate agent to provide the sellers with 
a list of requested repairs to be completed prior to closing.  They in turn will hire a repairman for any items they 
cannot complete themselves. It’s important to keep in mind that seller’s who came down on the price are going 
to be less likely to agree to doing a lot of repairs. 

Termite Inspector: Generally the buyer pays for a termite inspection prior to closing.  Your lender will 
require a letter from a licensed pest control company showing the home to be free of any infestation or any 
unrepaired termite damage. In the event that there is damage, the seller generally pays for the required repairs 
up to certain agreed amounts

Appraiser: Your	lender	will	hire	an	appraiser	to	determine	the	property’s	true	market	value,	and	confirm	
that	the	property	is	worth	the	amount	you	are	financing.		If	the	appraisal	is	low,	the	buyer	can	make	up	the		 
difference with a larger down payment and negotiate with the seller to reduce the sales price. 

Hazard Insurance Company: It is your responsibility to shop for and secure hazard insurance prior to 
closing.		This	protects	you	and	your	lender	in	the	event	of	fire	or	other	natural	disasters	and	would	pay	off	the	
debt if something of catastrophic nature occurred.  If you have car and other types of insurance through a   
particular company, that company may be able to save you money on your hazard insurance or we can provide 
you with reputable names. 

Closing Agent: The closing agent could be either a lawyer or a title/escrow company.  They will be  
responsible for the legal aspects of the closing and will work in connection with your lender to determine your 
final	closing	costs.		The	closing	agent	will	also	order	the	title	insurance	policy	which	protects	you	and	the	lender	
in case hidden tax liens or other title disputes occur later down the road.  Before closing, they will touch base 
with you or get your personal information and contact numbers for your hazard insurance company. 



See Existing Listings First – Once the market is exhausted and no listings on the market
apply to you, begin with all new listings from that day forward. Once I know your price range 
and a detailed description of what type of home you are looking for, I can set you up on an 
automatic update of new listings.  When new homes come on the market that interest you, we 
can go see them right away to beat the competition to hot properties.  In a competitive market, 
timing is everything.

Become Area Savvy – Investigate listed and sold properties in your preferred area to get an 
idea of the average prices, list price/sales price ratios, and the average days on the market.  A 
knowledgeable buyer has an advantage.

Refrain from Low-Ball Offers – a good agent will not allow sellers to price their home well 
beyond the competition.  If my research shows that the home is priced in the same range of 
similar properties, do not offer a low-ball offer. You run the risk of not being taken seriously 
and put yourself at a disadvantage for future negotiations with the seller and their agent.  This 
is the most common mistake that buyers make.

Show Them You Mean Business - a great way to let sellers know you are serious is to include a 
strong earnest money deposit with your offer.  An aggressive buyer puts down a good amount 
of earnest money.  This deposit is money that goes toward your purchase price.  IF the offer 
doesn’t work out, your money is returned. 

Keep It Simple and To The Point – together we will come up with a contract free of all the 
unnecessary contingencies.  Be flexible and think about a win/win throughout the negotiation 
process. A buyer who is willing to accommodate a seller’s needs, will in turn get a better deal. 

Don’t Do It By Yourself – as your real estate professional, I will provide my expertise to help 
you	get	pre-approved,	find	the	right	property	and	negotiate	the	best	deal.		I	am	here	for	you	
every step of the way.

helpful tips



finding a exceptional inspector
By Michele Dawson

You've found the house, your offer has been accepted, and funding is in place. But before you start packing, 
be sure you hire a professional home inspector to make sure your house doesn't have any major defects that 
could cost you down the road. 

A home inspection typically includes an examination of heating and central air conditioning systems, interior 
plumbing, electrical systems, the roof, attic, visible insulation, walls, ceilings, floors, windows, foundations, 
and basements. Inspections may also include appliances and outdoor plumbing.

Once	the	inspector	examines	the	house,	he	or	she	will	write	up	a	report	with	findings.	If	there	are	any	major	
problems, you'll need to negotiate with the seller to either lower the sale price of the home, or determine how 
the	problem	will	be	fixed.

When you make an offer it's wise to have a contingency clause based on the home inspection. In other words, 
if	the	inspector	finds	$10,000	worth	of	problems	and	the	seller	doesn't	want	to	provide	the	fix,	you	can	
rescind your offer.

The	authors	and	the	ASHI	recommend	you	interview	several	inspectors	before	choosing	one.	Some	of	the	
questions you should ask include:
•	 What does the inspection cover? Make sure the inspection and the inspection report meet all applicable 

requirements	and	comply	with	the	ASHI	Standards	of	Practice.
•	 How	long	have	you	been	in	the	profession	and	how	many	homes	have	you	inspected?	Again,	ASHI	

Members are required to have completed at least 250 paid professional home inspections and passed two 
written exams that test the inspector's knowledge.

•	 Are	you	specifically	experienced	in	residential	inspection?	The	answer	should	be	yes.	If	someone	says	they 
have specialized training in something like construction or engineering but not in residential inspection, 
you may want to move on to the next candidate.

•	 Does the inspector's company offer to do repairs or improvements based on the inspection? The answer 
should	always	be	no.	This	is	against	the	ASHI	Code	of	Ethics	because	it	might	cause	a	conflict	of	interest.

•	 How	long	will	the	inspection	take?	The	average	for	a	single	inspector	is	two	to	three	hours	for	a	typical	
single-family house; anything less may not be enough time to do a thorough inspection. Some inspection 
firms	send	a	team	of	inspectors	and	the	time	frame	may	be	shorter.

•	 How	much	will	it	cost?	Costs	vary	quite	a	bid	depending	on	the	region,	size	of	the	house,	scope	of		
services	and	other	factors.	A	typical	range	might	be	$300-500,	but	consider	the	value	of	the	home	 
inspection in terms of the investment being made.

•	 Does the inspector prepare a written report? Ask to see samples and determine whether you understand 
the report.

Does the inspector encourage the client to attend the inspection? This is a valuable educational opportunity 
for you to learn about how things work around what could be your house, and the inspector may point out 
things that don't quite merit a mention in the report but which you should keep an eye on. An inspector's 
refusal to allow you to be present should raise a red flag.

Finally, once you've found an inspector you like, ask him for references, then follow up and contact those 
clients. Two key questions—whether they discovered any major defects after the close of escrow that the 
inspector missed, and whether they'd use the inspector again.



 move in - checklist 
There's a lot to think about when moving to a new home (like remembering to defrost the 
freezer). Keeping everything straight can be tricky, that's why we came up with this basic 
moving outline-to help you stay on track and make sure all the necessary steps are taken care 
of well in advance. This simple move in checklist is all you need to ensure a smooth and suc-
cessful move.

At the very beginning you can:   
 

  Select a moving company
  Schedule dates for moving out of your current home and into your new home
  Get appraisals for valuable items like electronics, art and antiques
  Complete "Change-of-Address" forms from the US Postal Service
  Get rid of what you don't want to move - have a garage sale, or donate goods to a  

     charity. Some charities will pick up and move what you donate if they think it's   
     worthwhile.

  Check into the schools in your new neighborhood and register your children

Five weeks before your move: 

  Alert banks and insurance companies of your impending move (some insurance  
     premiums may increase or decrease depending where you are moving to)

  Apply for city auto licenses, parking permits, etc.
  Contact utility companies to discontinue old service and establish new service
		Have	school	records	transferred	to	the	new	schools
  For interstate moves, check regulations for pet entry, vaccinations, or quarantine

Four weeks before your move:
 

  Select a phone company and obtain a phone number
  Provide your new address and phone number to:

 o  Friends, relatives, social organizations, etc.
 o  Magazine and newspaper subscription offices, charge-card lenders, insurance   
     carriers, and other creditors
 o  Voter registration officials and vehicle license agencies

  Begin depleting your store of foods. Defrost your freezer and use charcoal to dispel   
      odors

  For interstate moves, obtain your medical records to carry with you and collect  
      recommendations for new health care providers



Two weeks before your move:
 

   Cancel any routine services like pest control, cable, internet, etc.
			Confirm	dates	with	moving	company
			Have	your	car	serviced	and	set	up	any	items	you	need	to	rent,	examples:	truck,	trailer,		 	

       appliance dolly, etc.
   Begin packing often used belongings. 

Moving week: 

   Pack fragile items that will travel with you rather than with movers, such as cameras and  
       jewelry

   Return cable converter box / remote controls to cable provider
   Arrange for services at your new address, such as pool service, cleaning service, lawn     

      service, laundry, etc.  

Day Before Moving: 

   Empty, defrost, and clean refrigerator
   Finish packing suitcases and personal belongings, as well as move-in essentials: paper     

       towels, cleaning supplies, snack foods, light bulbs and trash bags. These items should be          
							loaded	last	and	unloaded	first.		 

Moving Day: 

   Strip beds
   Load last minute items in car
   Be available for questions from the movers
   Check all rooms, cupboards, storage closets and dishwasher for items left behind.

Is Your Move Job Related? 

Keep detailed records of all your moving expenses if your move is job-related. Many of your 
expenses, including house-hunting trips, may be tax-deductible. If you're moving 35 miles 
or more from your home, you may be able to deduct your family's travel expenses, includ-
ing meals and lodging; and the cost of transporting furniture, household goods, and personal 
belongings. You can deduct food and hotel bills for up to 30 days in your new city, if you have 
to wait to move into your new home. Also, the costs associated with selling your old home or 
leasing your new home may be tax-deductible.

         

                       



County City Provider For service (615 Area Code)

Davidson Nashville Nashville Gas Company, a division of 
Piedmont Natural Gas, serves Nashville 
as well as portions of several counties in 
the Chamber’s 10-county service area. 

734-1793

Cheatham Ashland City Nashville Gas Company 734-1793

  Kingston 
Springs

Greater Dickson Gas Authority 441-2830

Dickson Dickson Greater Dickson Gas Authority 441-2830

Maury Columbia United Cities Gas Company 771-8300
  Mt. Pleasant Mt. Pleasant Gas System 931-379-3240
  Spring	Hill United Cities Gas Company 771-8300

Clarksville Clarksville Gas & Water Department 931-645-7400

Robertson Springfield Nashville Gas Company 734-1793
  White	House Nashville Gas Company 734-1793

Rutherford LaVergne Nashville Gas Company/Smyrna Gas 734-1793/355-5740
  Murfreesboro United Cities Gas 771-8300
  Smyrna Town of Smyrna 355-5740
Sumner Gallatin City of Gallatin Public Works 452-5400
  Nashville Gas Company 734-1793
  Portland Portland Natural Gas 325-6776

  White	House Nashville Gas Company 734-1793

Williamson Brentwood Nashville Gas Company 734-1793

  Franklin United Cities 771-8300

Wilson Lebanon Lebanon Gas Department 443-2835
  Mt. Juliet Nashville Gas Company 734-1793

natural gas



electricity 

County City Provider For service (615 Area Code)

Davidson Nashville Nashville Electric Service (NES), one of the 
ten largest public distributors of electricity 
in the nation, is owned by the metropolitan 
government of Nashville and Davidson County 
and serves more than 300,000 area customers. 

736-6900

Cheatham Ashland City 
 
Kingston Springs

Cumberland Electric Membership Corporation 
Dickson Electric

792-5651 
 
446-9051

Dickson Dickson Dickson Electric 446-9051

Maury Columbia 
Mt. Pleasant 
Spring	Hill

Columbia Power System
Mt. Pleasant Power System 
Duck River Electric Membership Corporation

931-388-4833 
931-379-3233 
684-4621

Montgomery Clarksville Clarksville Dept. of Electricity
Cumberland Electric Membership Corporation

931-648-8151 
931-645-2481

Robertson Springfield 
 
 
White	House

Springfield	Electric
Cumberland Electric Membership Corporation
Cumberland Electric Membership Corporation

384-6770 
 
384-5566 
672-7066

Rutherford LaVergne 
 
Murfreesboro 
 
Smyrna

Nashville Electric Service
Middle TN Electric Membership Corporation
Murfreesboro Electric Department
Middle TN Electric Membership Corporation
Middle TN Electric Membership Corporation

736-6900 
893-7570 
893-5514 
893-7570 
459-5261 

Sumner Gallatin 
 
 
Hendersonville 
Portland 
 
Westmoreland 
White	House

Gallatin Dept. of Electricity
Cumberland Electric Membership Corporation
Nashville Electric Service
Cumberland Electric Membership Corporation
Tri-County Electric Membership Corporation
Cumberland Electric Membership Corporation

452-5152 
 
452-3703 
736-6900 
 
325-4172 
666-2111 
672-7066

Williamson Brentwood 
Franklin

Nashville Electric Service
Middle TN Electric Membership Corporation

736-6900 
794-3561

Wilson Lebanon 
Mt. Juliet

Middle TN Electric Membership Corporation
Middle TN Electric Membership Corporation

444-1323 
754-1213



County City Provider For service (615 Area Code)
Davidson Nashville Metro Water Services 862-4600

Cheatham Ashland City 
 

Ashland City Water & Sewer 
Dept.

792-4211

Dickson Dickson City of Dickson 441-4188

Maury Columbia 
Mt. Pleasant 
Spring	Hill	

Columbia Water System 
Mt. Pleasant Water System 
City	of	Spring	Hill	

931-388-2419 
931-379-7717 
931-486-2252 

Montgomery Clarksville Clarksville Gas & Water 
Department

931-645-7400

Robertson Springfield 
 
 

Consolidated Utility District of 
Rutherford County 
 

893-7225 
 
 

Rutherford LaVergne 
Murfreesboro 
Smyrna

City of LaVergne Public Works  
City of Murfreesboro 
Town of Smyrna

793-9891 
890-0862 
355-5740

Sumner Gallatin 
Hendersonville 
Portland 
White	House

City of Gallatin 
City	of	Hendersonville 
City of Portland 
Town	of	White	House 
 

451-5922 
822-1016 
325-6776 
672-4110

Williamson Brentwood 
Franklin 

City of Brentwood 
City of Franklin 

371-0080 
794-4572 

Wilson Lebanon 
Mt. Juliet

City of Lebanon 
West Wilson Utility District

444-6300 
754-2552

water and sewer



cable and television 

To establish cable television service within Nashville/Davidson County, contact Comcast  at 
615.244.5900. To establish satellite television service, contact  AT&T at 1.888.757.6500.

 
 
 Telephone Service Providers:

  
AT&T  888-757-6500
Comcast Digital Voice 615-244-5900
Verizon 800-483-5000
Qwest Communications 800-860-1020
MCI Telecommunications 800-539-2000
Sprint Communications 800-877-2000
US LEC of TN 800-978-7532
Express Connection 615-331-8255



useful websites

www.thelipmangroup.com
The	Lipman	Group	Sotheby’s	International	Realty	local	website	which	helps	you	find	real	
estate in Nashville, TN and immediate surrounding areas.

www.sothebsyrealty.com
Represent properties located in many of the world’s most beautiful and highly desired 
locations.	Whether	you	are	trying	to	find	a	home	in	a	specific	geographic	location	or	trying	to	
find	a	house	that	caters	to	your	lifestyle,	this	site	helps	you	find	unique	homes	that	will	greatly	
exceed your expectations.

www.hud.gov/offices/hsg/sfh/buying/buyhm.cfm 
100	Questions	&	Answers	about	Buying	a	New	Home.

www.realtracs.com
RealTracs	Real	Estate	Property	Finder	and	Open	House	Finder	for	Middle	Tennessee	

www.hellonashville.com/zip/zip_codes.cfm 
A site that has Nashville zip codes and Nashville Tennessee zip code map. (Great site to 
become more “Area Savvy”).

www.tennesseeanytime.org/residents
Forms and useful information you need either moving to Tennessee or moving into a new 
home. 

www.nashvillescene.com
Alternative weekly, with commentary, news and reviews of local arts and entertainment, and 
a wide variety of features.



Colleges
Vanderbilt University
Belmont University
David Lipscomb
Fisk University
Middle Tennessee State University
Tennessee State University
Aquinas College  

local school information 
Public Schools
Metro Nashville - Davidson County
Williamson County Schools
Rutherford County Schools
Robertson County Schools
Sumner County Schools
National Public School Locator Search
Tennessee Board of Education 

Private Schools

Elementary/Middle
Covenant School
Overbrook School
Oak	Hill	School	
St. Benard Academy
The Ensworth School
Harding	Academy
Saint Ann School
Saint	Henry	School

K-12
David Lipscomb Campus School
Davidson Academy
University School
Battle Ground Academy
Franklin Road Academy
Christ Presbyterian Academy 

High School/Middle School
St. Cecilia Academy
Father Ryan
Brentwood Academy
Harpeth	Hall
Montgomery Bell Academy
Battle Ground Academy
The Ensworth School
Franklin Road Academy
Pope	John	Paul	II	High	School

Trevecca Nazarene University
Lipscomb University 
University School of Nashville 



additional information 
Voter Registration 
For more information on voter registration, and to download a mail-in application for voter 
registration, please http://nashville.gov/vote to visit the web site of the Nashville/Davidson 
County Election Commission.

Vehicle Registration
To help control pollution, each vehicle registered in Nashville/Davidson County must pass 
the Nashville Vehicle Inspection Test before Tennessee license tags are issued. The cost 
is	 $10,	 paid	 in	 cash.	 For	 locations,	 times	 and	 requirements,	 call	 the	 customer	 hotline	 at		 
615.399.8995. For information on obtaining a Tennessee license plate, call the Davidson 
County Clerk’s Office at 615.862.6050 or visit them on the web at: http://nashvilleclerk.com

Tennessee Driver’s License 
A Tennessee driver’s license is issued by the state Department of Safety and must be obtained 
within	30	days	of	establishing	residency.	Written,	vision	and	road	tests,	a	photo	and	a	$12.50-
$26.50	fee	are	required.	A	valid	out-of-state	license	will	exempt	the	road	and	written	tests.	
Please contact 615.253.5221 or 1. 866.849.3548 (Toll Free).

Newspaper Subscription 
The Tennessean is the largest daily newspaper serving the Nashville area, with a weekday 
circulation of 190,000 and a Sunday circulation of 270,000. To establish newspaper delivery, 
call the newspaper’s customer service department at 615.254.5661 (within the Nashville calling 
area), or 1.800.342.8237 (outside the Nashville calling area).

Library Card 
Library cards are free to all residents of Davidson County and those living within the Goodlettsville 
city limits. To obtain a library card, you must present an I.D. with your current address   
(call	615.862.5790	for	details).	Cards	are	also	available	to	nonresidents	for	$40	per	year.	

YMCA of Middle Tennessee
1000 Church Street, Nashville, TN 37203 Phone: 615.259.9622
This office is the metropolitan headquarters for the YMCAs in this region. For the closest 
YMCA in your area call the number above, or conduct another search for a YMCA branch in 
your community.  http://www.ymcamidtn.com


